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Lost into the ether(eum)?

Could blockchain really spell 

the end of electricity retailing?



Opportunities 

are increasing…

More 

sophisticated 

markets

…increasing the extent and complexity of transactions

New markets 

and services
Data analytics 

and control at 

your fingertips

Low cost 

distributed 

energy 

resources



Bye-bye retailer?
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Electricity is not quite 

the same as bedrooms

You can’t bypass 

some parts of 

the supply chain

Many-to-one, 

not one-to-one, 

transactions

We are all 

buying at the 

same quality

Supply and 

demand must 

balance in real-

time



Blockchain

has its 

attractions…

Multi-party relationships, at and behind 

the meter

Utilises existing high resolution data source

Crypto-currency and smart contracts 

increase efficiency

Transparent ‘central’ record supports a 

range of services

Harmonisation of systems and processes 



…and its 

challenges

How fast can the ledger update?

What does it cost?

Which platform and currency?

What are the legal and security risks?

How might you audit it?

Could immutability be a problem?

Other technologies are not standing still. 



But do consumers 

want more than 

transactions?

Help, my power’s gone out!

Billing and data errors

Commercial arrangements 

and consumer protections

Credit and risk management

Physical services (new 

connections, etc.)

If not the retailer, then who?
What new services might emerge?



Now is a good time to be 

having this conversation

The nature and number of participants 

and transactions will only increase

Physics and the physical makes full 

peer-to-peer a challenge

Blockchain could well play a role, but 

can’t provide all consumer services –

so who will?



DISCLAIMER

This presentation has been prepared by a representative of Advisian.

The presentation contains the professional and personal opinions of the presenter, which are given in good faith.  As such, opinions presented herein may not always necessarily reflect the position of 

Advisian as a whole, its officers or executive.

Any forward-looking statements included in this presentation will involve subjective judgment and analysis and are subject to uncertainties, risks and contingencies—many of which are outside the 

control of, and may be unknown to, Advisian.  

Advisian and all associated entities and representatives make no representation or warranty as to the accuracy, reliability or completeness of information in this document and do not take responsibility 

for updating any information or correcting any error or omission that may become apparent after this document has been issued.

To the extent permitted by law, Advisian and its officers, employees, related bodies and agents disclaim all liability—direct, indirect or consequential (and whether or not arising out of the negligence, 

default or lack of care of Advisian and/or any of its agents)—for any loss or damage suffered by a recipient or other persons arising out of, or in connection with, any use or reliance on this presentation or 

information.

Fraser Clark

027 507 6225

Fraser.Clark@Advisian.com




